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ASSESSING THE RECENT 
CHANGES IN THE HOUSING 
MARKET:
AFFORDABILITY AND MOBILITY 

CHALLENGES



❑ Internet provision has taken preference over 
Location. 

❑ Cable TV etc



❑ A house with 

DSQ is key 

because they are 

being used as 

offices because 

of the new 

norm of 

working. 



❑ Bungalows and Maisonetes are preferred more than 

apartments because of the initial covid protocols. 



❑ Big balconies that can 

fit a desk and chair 

because people are 

converting them to 

offices in the new norm 

of working. 



❑ Accessibility is a key factor. 

❑Can an Uber get to your place?

❑Can food delivery guys get to your place?

❑Is the area on Google maps?



❑ Security
❑ Does the place have 

CCTV / alarm system?

❑ People are loosing 

trust with security 

firms.



❑ Washing machine 

utility provision. 

❑ People prefer using a 

washing machine than 

having a house-help. 



❑ Basic housing needs - Consumers prefer houses 

that have alternatives.

❑ Power – Solar as an option

❑ Water – Borehole as an option to piped water

❑ Sewage – Biodigester as an option to sewer lines



❑ Natural light

❑ People stayed home 

for long and 

discovered that 

their houses are not 

well lit



❑ Health Concerns.



❑ People staying in 

apartments prefer big 

balconies so that they can 

convert them to kitchen 

gardens.

❑ People living in bungalows 

are converting their 

backyards to Kitchen 

gardens



❑ Piped gas is a 

preference to many.



❑ Open plan Kitchen 

is a preference 

depending on stage 

of life.

❑ Pantry in the 

kitchen



❑ Flat Roof is becoming a preference 

because it is creating more relaxing 

space.



❑ Gated Community is becoming a 

preference because of Lower service 

charge as a result of shared amenities. 



❑ Gated Community also provides a 

sense of belonging because you are 

interacting with many people. 

❑ It becomes even better when there 

is a club house



❑ Preference of off-plan purchase because 

of:

a) Low price

b) Flexible payment plan

c) Capital gains

d) High ROI



❑ Affordability is a key factor. To address this the 

developer's have opted to:

a) Reduce size but minimize circulation area to make the 

house look big.

b) Use new technologies to maintain quality and 

uniformity and at the same time save time thus 

reduce cost of capital and transfer the benefits to 

customers. 



❑ Two bed all  

en-suite are 

preferred by 

people who are 

sharing. 



❑ Diaspora prefer 3 bedroom with DSQ 

because they can rent house while away 

and keep the DSQ

❑ High rental yield that is 
consistent. 



❑ Demand for Mortgages will 

increase with many qualifying after 

the burden being reduced by 

pension fund withdrawal (40%)by 

pensioners .



❑ Green spaces - People don't want to see a 

concrete jungle



❑ Good water reserve/ 

underground tank

❑ Purification process 

for borehole water to 

avoid teeth decay



eg. a football pitch 

within the gated 

community

❑ Recreational facilities



RISKS /CHALLENGES



OUR ROLE TO PENSION SCHEMES

1. CONTRACTOR

2. DEVELOPMENT MANAGER

3. CONSULTING

4. CAPACITY BUILDING

5. STRUCTURING



❑Providing Ready 

Houses

REAL ESTATE SOLUTIONS



❑ Equity Model Purchase (Off-Plan)

REAL ESTATE SOLUTIONS



❑Heri Rent To Own (RTO)

i. Deposit

ii. Instalments for 10 to 20 years 

using your normal rent to 

acquire the house

REAL ESTATE SOLUTIONS



❑ Development Reit

REAL ESTATE SOLUTIONS
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